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SUMMARY 
 
Mr. Rick Chamberlain, a managing director in BRG’s Energy and Natural Resources Practice, is an oil 
and gas professional with deep experience in unconventional resource valuation, unconventional and 
conventional resource assessment, monetization strategy development, field development planning 
and mega-project management. Mr. Chamberlain has experience in more than 25 countries 
representing capital investments of more than $200 billion. In addition, Mr. Chamberlain has significant 
experience in Oil and Gas Bankruptcy and dispute litigation.  

Mr. Chamberlain has advised corporate leadership and financial teams on unconventional oil and gas 
asset valuation (buy-side), resource assessment, production evaluation, capital requirements, field 
development planning, and economic impact assessment. Examples include properties in the Green 
River Basin (Pinedale/Jonah area) of Wyoming, Marcellus, Upper Devonian, and Utica fields in 
Pennsylvania, the Eagle Ford, stacked plays (Spraberry, Bone Spring/Avalon,Wolfberry, Wolfcamp, 
Cline Shale, etc.) in the Permian Basin, the Bakken play in North Dakota, the Niobrara play in Colorado 
and Wyoming, the Granite Wash field in Oklahoma and Texas, the Horn River field in British Columbia, 
the Montney field in British Columbia and Alberta, Coal Bed Methane in Queensland, Australia, and 
the Vaca Muerta in Argentina.  

Mr. Chamberlain also has direct industry exploration experience including developing and 
implementing Chevron’s Alaska Exploration strategy. This included negotiating farmouts, A&D and 
overall budget control. He, and his team, mapped the Chukchi Sea for the first offshore lease sale 
and led negotiations for a major joint venture. This included determination of the relative value of 
producing properties, stranded gas, and rank exploration leases including quantifying the geologic, 
geophysical, and political risks inherent in projects on the Alaska North Slope and the Arctic National 
Wildlife Refuge (ANWR). Other industry responsibilities include Gulf of Mexico exploration and 
development, development geology in Wyoming thrust belt, development geology of heavy oil fields 
in California, technical support for EOR projects in the Los Angeles Basin and divestures of 
producing properties in California. 
 
 

EDUCATION 
 

P.S., Geology Iowa State University 
B.S., Geology Iowa State University 
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PRESENT EMPLOYMENT 
 

Managing Director, Berkeley Research Group, Energy, 2014–present 
 

 

PREVIOUS POSITIONS 
 

Vice-President, Upstream Consulting Americas, IHS Energy, Houston, TX, 2011-2014 
 
Vice-President, Energy and Natural Resources Consulting, IHS Cambridge Energy Research 
Associates, Houston, TX, 2009 – 2011 
 

Director, Consulting, IHS Cambridge Energy Research Associates, Houston, TX, 2007-2009 
 

Director, Strategic Decisions Group, Houston, TX, 2001-2007   
 

Senior Engagement Manager, Applied Decision Analysis/Pricewaterhousecoopers, Houston, 
TX, 1999 – 2001   
 

Sr. Team Leader, Alaska Exploration and Project Resources, Chevron Corporation, Houston, 
TX, 1993–1999  
 

Development Supervisor, Rockies Division, Chevron Corporation, Denver, CO, 1992 
 
Economic Evaluation, Western Region, Chevron Corporation, Houston, TX, 1991 
 
Team Leader, Alaska Exploration, Chevron Corporation, Houston, TX, 1989-1991 
 
Exploitation Geologist, LA Basin, Chevron Corporation, San Ramon, CA, 1988-1989 
 
Production/Exploration Geologist, Enhanced Oil Recovery – Thermal, San Joaquin and LA 
Basins; Arctic  
 
Platform and Chukchi Sea, Chevron Corporation, San Ramon, CA, 1984-1988 
 
Exploration Geologist, Wilcox and Tuscaloosa Trends, Chevron Corporation, New Orleans, 
LA, 1982-1983 
 
Production Geologist, Offshore Gulf of Mexico, Lafayette, LA, 1980-1982 

 
 

PROFESSIONAL EXPERIENCE 
 

Oil and Gas Bankruptcy  

Acting as industry expert on BRG-Capstone team serving unsecured creditors in three major 
oil and gas bankruptcy proceedings, including Quicksilver, Sabine, Midstates, Breitburn, and 
Magnum Hunter Resources.  
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• Responsibilities include evaluating operating issues such as: o Water 

encroachment  

o Well shut-in implications such as shut-in costs, re-activation costs, impact on 

future well productivity  

• Evaluation of management go forward business plans including: o Well production 

type curve and future productivity assumptions  

o Capital and operating costs  

o Development plans including pace, number of rigs and wells, and other key factors  

o Review of reserve reports  

o Staffing and G&A costs 

o 3rd party outsourced operations  

o Alternative business plans and associated cost structures  

Unconventional Oil and Gas Disputes, Investigations and Valuations  

• Authored expert report and testified before International Arbitration tribunal – 
“frustration of purpose”  

• Authored expert report on Eagle Ford Developed and undeveloped assets  

• Authored expert report on Bakken valuation  

• Authored expert report and deposed as expert witness on Eagle Ford trend 
development  

• Contributed to expert report on value of certain undeveloped assets in the Powder 
River Basin  

• Deposed as expert witness on Midland Basin well costs and well cost trends  

• Valuing unconventional oil and gas assets (Vaca Muerta) in Argentina’s Neuguen 
Basin related to a dispute among joint operating agreement parties.  

• Co-authored expert and rebuttal reports for use in Bakken resource play as part of 
breach of contract matter in North Dakota; valued client net working interest and 
override royalty interests incorporating technical and economic uncertainties, and 
industry learning assessments; reviewed and validated third party technical decline 
curve assessment; developed well productivity type curves for multiple zones in the 
play. Subsequently deposed by opposing council concerning content of expert 
report.  

• Performed analysis of drilling and producing activities as they related to an 
operator’s execution of its responsibilities in implementing an oil and gas 
unconventional royalty trust. Analysis included examination of the trust prospectus 
and operational results of resulting development activities. This included comparison 
of actual vs forecasted well productivity, production projections, and drilling pace and 
analysis of the impact of actual operational results on the value of trust securities.  
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Selected Consulting Engagements  

• For an IOC considering the sale of a subsidiary with operations in offshore West 
Africa, Mr. Chamberlain performed valuation of all of the subsidiary’s existing 
production and exploration acreage. This included assessment of abandonment 
liability and its potential impact on sales price.  

• For a large North American E&P company, built a strategic roadmap for the 
company’s Shale Gas investment that provided how much investment was required 
to gather enough information to either start a commercial development or exit the 
play. The roadmap also specified the signposts from the appraisal program that 
would lead to commercial development. Mr. Chamberlain also assessed the full-
value potential of the shale gas investment by developing wide-ranging strategic 
alternatives including additional lease acquisition, development program design, 
project economics with special implementation of the current fiscal regime, and 
commercial arrangement options that analyzed monetization opportunities such as 
ownership of infrastructure and participation in midstream pipeline.  

• For an IOC in North America, he developed a basin-wide production model to assist 
the client in understanding the implications of fiscal and regulatory changes as well 
as the impact of ongoing exploration efforts within the basin of interest. The effort 
focused on current production, forecasted future production, and costs associated 
with various long term investment strategies in the area. 

• For and IOC in North America, evaluated basin-wide production potential for an oil 
shale basin where the client had a small acreage position, but a relatively strong 
infrastructure position including gas plants and pipelines. The assessment included 
development of type curves for individual wells, learning curves around 
drilling/completion costs and around productivity improvement over time, and 
downspacing trends. The basin-wide production forecast developed during this 
study suggested the immediate need for export capacity expansion for gas, oil, and 
NGL’s. The company is currently implementing plans to invest in infrastructure 
where needed and to capture space on existing infrastructure. In addition, the 
analysis suggested that the play had considerably more potential than originally 
thought; as a result, the client developed an expansion strategy and is currently 
implementing a plan to become a dominant player in the basin.  

• Performed an upstream assessment and strategy development to help a national oil 
company decide how to move forward with shale play within their country. The 
opportunities and applications of the shale gas were explored and benchmarked with 
other global developments, including those in the USA.  

• Worked with a super-major’s new ventures team to screen for opportunities in 
unconventional plays worldwide. The upstream assessment and strategy 
development was performed for CBM, Shale gas and tight gas opportunities.  

• Detailed review of planned and prospective shale gas play locations, the study then 
ranked all countries with Shale Gas potential based on four critical factors: political 
risk, infrastructure, E&P maturity and fiscal terms.  
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• Our client required to better understand the potential of selected North American 
Shale Plays. Our team performed an upstream reserve assessment of the shale gas 
opportunities, a technical assessment, production performance and forecast, 
covering US and Canada. This included the Fort Worth, Arkoma, Arkla, Appalachian 
and Western Canadian basins.  

• For a large integrated oil company, conducted an interactive workshop to formulate 
the basis of a North American gas growth strategy. Deliverables included a North 
American supply and demand analysis that highlighted unconventional gas hotspots 
and competitor analysis of the top-tier unconventional North American gas 
producers. Our team helped the client understand the strategic implications and the 
different risk profiles taken when investing in various stages of the unconventional 
play lifecycle. The competitor analysis of strategies used by the top players revealed 
which key core competencies were necessary in each stage of the asset lifecycle. 
We concluded the workshop with recommendations of organizational changes 
needed for success, dependent on which part of the lifecycle the client chose to 
enter.  

 

Resource Plays – Tight Gas Sand  

• For an integrated international energy company, Mr. Chamberlain developed an 
investment strategy for the company’s entry into a major US tight gas sand play. The 
asset represented a major growth opportunity for which execution would be critical 
– hundreds of wells were to be drilled, operational excellence in an environmentally 
sensitive area was needed, a high level of competitive excellence for resources was 
required, and skilled management of a complex multi-stakeholder environment was 
a must.  

• Worked with experts to identify key value drivers and developed learning plans to 
reduce production uncertainty and drive down drilling/completion costs. A dynamic 
investment roadmap provided insight into managing uncertainties to capture upside 
potential and minimize downside risks. In addition, the effort identified strategies for 
capturing significant upside via additional acquisitions in the play.  

 
Resource Plays – Coal Bed Methane  

• For a Canadian upstream company, Mr. Chamberlain developed an investment 
strategy for the company’s Coal Bed Methane (CBM) assets. Some of the assets 
were on production, but others were in the initial stages of evaluation and displayed 
significant reservoir quality/productivity risk. The engagement had several 
deliverables: providing insight into the key value drivers of this resource play; 
developing a disciplined, scale and cost reduction focused strategic investment 
roadmap for the CBM portfolio; and establishing the value of the assets for future 
acquisition/divestiture activity.  

• The roadmap provided guidance to the team and management on how much 
investment is required to gather enough information on key value drivers such as IP, 
EUR, and drilling/completion cost reduction to either start a commercial development 
or exit the play.  
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• June 2012: Contributor, “The Economic and Employment Contributions of Unconventional Gas 
Development in State Economies,” IHS Energy Report prepared for America’s Natural Gas Alliance  

• October 2012: Significant contributor, “America’s new Energy Future: The Unconventional Oil and 
Gas Revolution and the US Economy, Volume 1: National Economic Contributions”, IHS Energy 
Report  

• April 2013: Speaker, IHS Upstream Mergers and Acquisitions Review, Seoul Korea and Tokyo 
Japan, “Investing in North America Unconventional Liquids -Rich Plays”  

• April 2014: Contributor, “US Crude Oil Export Decision: Assessing the Impact of the Export Ban 
and Free Trade on the US Economy  

• September 2014: Oil and Gas Monitor, “The Unconventional Revolution – We are Just Beginning 
the Journey”  

• October 2014: Lecturer, CWC School for Energy Oil and Gas Mini MBA, Houston, Texas, 
“Unconventionals in North America”  

• November 2014: Speaker at 5
th 

World Shale and Oil and Gas Summit in Dallas, Texas, “Latest 
Trends in Shale Development: Will the shift continue toward liquids and tight oil” 

• July 2014- April 2015: Present to numerous law firms in Houston on the State of North American 
Unconventionals for Continuing Legal Education credits  

• July 2015: Participant in Delaware Basin Geology Field Trip sponsored by URTeC – “Paleozoic 
Stratigraphy and Reservoirs, Permian Basin - Guadalupe, Hueco, and Franklin Mountains, West 
Texas and New Mexico”  

• July 2015: Participant in Eagle Field Trip sponsored by URTeC – “Eagle Ford - An Unconventional 
Mudstone Reservoir”  

• February 2016: Panelist at HSSE-SR and Young Professionals Present a Night at the Movies  

• April 2016: Lecturer at Stanford University Energy Resources Engineering, “State of North America 
Unconventional Oil and Gas”  

• November 2016: Panelist at Debtwire Distressed Energy Forum, Valuation Issues Amid Oil Price 
Volatility  

• January 2017: Continuing Legal Education, Akin Gump, “Unconventionals and the new 
commodities price environment”  

• February 2017: Speaker at Platts 16th Annual Liquefied Natural Gas Conference, The role of 
Unconventionals in the North American Natural Gas Supply Outlook  

• February 2017: Continuing Legal Education, DLA Piper – “Unconventionals and the New 
Commercial Environment”  

• March 2017 – Participant in Delaware Basin Geology Field Trip sponsored by Colorado School of 
Mines – “Guadalupe Mountain Field Trip”  

• April 2017: Continuing Legal Education, Haynes and Boone – “Unconventionals and the New 
Commercial Environment”  

• 2004 – 2019: Instructor, Oil and Gas Economics – “The Greybull Sandstone Problem”, Iowa State 
Geology Field Camp 

 

 


